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PbIHOK anTeuyHbiX npogax 2009 B ueHax KOHeYHOro
notpebnenHuna. NMNporHos 2010. NpuBHa
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Konnyectso ynaKoBOK /IeKapCTBEHHbIX CpeacTB
I'IpMOGpETaEMbIX Hace/leHUeM B alfiTeKax rnpesbillaeT
NOKa3aTe/n npowsaoro roaa
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O6bembl BIO}KEHUIA B NPOMOLLMM HanpaB/ieHHble Ha
notpeburenen papmaueBTUUECKON NPOAYKLUU

Tunbl NPOMOLMOHHON BnoxeHusa B TB peknamy
aKTMBHOCTVSCy (EgPrice Cities 50+)
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MpomMoOLUMOHHaA aKTUBHOCTb HanpaB/ieHHaA Ha
cneuuanmncros chepbl 34paBOOXPaHEHUSA

Tunbl NPOMOLMOHHON YnoMuHaHus 0 BU3nTax
aKTUBHOCTM MeanpeacTtaBuTerien K Bpadyam u

cdapmaueBTam
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MyTh nosbileHnA OTAAUM
oT paboTbl BHelwHen cnyKbbl

MEeHeOXMEHT
pecypc > MOoTUBaAUUA >
o MHCTPYMEHTapum =
YBenuyeHmne Konnyectasa BnnaHue Ha kayecTBO
MeONLMNHCKUX paboThbl CYyLLECTBYIOLLEN
npeancraBuTenen pernoHanbHOM CryXxobl

OKCTEHCUBHbIN NHTEeHCUBHbIU

Cuctema mccneoBaHua pbiHka “®apmcraHaapT”,
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[eoMmapKeTUHT KaK MHCTPYMEHTAapPUiM oueHKN 3P PeKTUBHOCTH
paboTbl MegULUUHCKOro NpeacrasmuTensa No nokKasatento
PO3HUUYHDbIX Npoaax SaleOut

Cuctema NeomapkeTUHra

obecneynBaerT:

e ONTMMMU3AUNIO TEPPUTOPUANIBHOIO AENEHUA KPYMHbIX
ropoAoB Mexay MeaAUUNHCKUMU NpeacTaBUTENS MM

e PacuyeT 06bEMOB NPoOAaXK Ha TEPPUTOPUM PABOTHI
MeANLMHCKOro npeactaBuTens

e OUEHKY 401U B KOHKYPEHTHOM cpeae Ha Tepputopmumn paboTbl
MeAMLUHCKOro npeacraBmuTens

e OTCNnenMBaHUe AMHAMUKKU Pa3BUTUA NOKa3aTenemn Bo
BpemeHu
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PacnpepenexHue 30H
OTBEeTCTBEHHOCTU TOProBbiX
npeacraBsutenen no
Tepputopmam

Co3aaHue 30Hbl OTBETCTBEHHOCTU
TOProBOro nNpeacTaBMTeNA B
KpYynHOM ropoje, NPoncxoanT
nyTem o6beanHeHUn
MeNbYarLnX HegeNNMbIX
TEPPUTOPUIN, COOTBETCTBYHOLLMX
TEPPUTOPUMN NOKPLITUA
MOYTOBOrO MHAEKCA

iR & B Cuctema nccnepoBaHuA pbiHKa “®@apmcTtaHaapT®,
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OueHKa noTeHUMana
co3paBaemomn
TeppuTopum

* Mo 060pOoTYy anTeYHbIX
yuypexaeHum

* Konnyectsy anTeyHbIX U
rOCNUTANbHbIX YYpEXAEHUN

* KonnyecTtsy Bpayen
PA3/INYHbIX
cneumanbHOCTEN

LESEARCH
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OueHKa noTeHUuMana
TeppuTopun No
BHYTPEHHUM AAHHbIM
KOMNaHuUu

[MlepeHOoC BHYTPEHHUX AAHHbIX
KOMMAHMKM TaKNX Kak
KaTeropusauma u noteHyman
Bpa4a, NoTeHUMan anTe4yHoro
yuypexneHusa no peannsaymm
KOHKYPEHTHOW cpeabl U T.N. Ha
KapTorpadpuyecknim nHtepdenc,
NO3BONAOT pacnpeaenmtb
TEPPUTOPULID MeXKAY
MeANLUHCKUMU
npeacTaBUTEIAMM C YY4ETOM 3TUX
nokasaTteneu
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ApeKkBaTtHoOe nNiaHUpPOBaHUe
npoAaax

JlaHHble reomapKeTUHra
obecneumBaloT
afeKBaTHoe
pacnpegeneHue naaHa
npoAa No TeppuTopUAM
MeaNLNHCKNX
npeacTaBuUTeENemn c
y4eTom 0nun
nAaHupyemoro 6peHaa B
KOHKYPEHTHOM cpeae,
«3PEenocTn» u
NoTeHUMaNna TeppUTOpmn

LESEARCH

Cuctema mccneZioBaHua pbiHka “®apmctaHaapT”,
-PRDXIMA “PharmXplorer”, © Proxima Research 12



O6bembl NpoaaXK Kaxkaom
nekapcreseHHou dopmbl Ha
TEPPUTOPUMN KAXKAO0ro
MeANLMUHCKOro
npeacraBuTens

Ha co3gaHHbIX Nog, KaXXaoro
MeANLMHCKOro npeacrtaBuTensa
MHANBUAYA/IbHbIX TEPPUTOPUAX
paccymMTaHHble 06bembl
PO3HUYHbIX NPOAAXK NO3BONAOT
oueHUTb 3pPEKTUBHOCTb PaboTbl
MeANLMHCKOro npeacTaBuTensa
Mo nokasaTento «Po3HUUHaA
peanusauusa Sale Out» ,
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CuHAanKaTtuBHbIE 6a3bl AaHHDbIX, Bpayeu, 1e4ebHbIX U anTeuyHbIX
yupexaeHuu — 6asnc gna sppeKTMBHOro ynpaBaeHumsa
perMoHanbHoOMn cnyKboiu

> 150 000 Bpayeun pasnnyHbIX cneymanbHOCTEN
NPaKTUKYOLWNX B YKpanHe

> 12 000 rocnuTanbHbIX U
NONUKNUHNYECKUX yYpeXaeHUn YKpauHsol

> 21 500 anTeyvHbIX y4ypexaeHum
o paboTtarLwmnx B YkpanHe
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Bsanmopgeuncreme c CRM-cucremou

CBsa3ska [eomapkeTuHra,
CuHamkaTuBHOM 6a3bl AaHHbIX
Bpayen n CRM-cucrtemsl
NO3BONSIET 3HAYMMO NOBbLICUTb
9 PEKTUBHOCTb PaboThl
BHELUHEN Crnyxobl

Cuctema
reomap-
KeTUHra

b/l Bpauen,

rocnuTtanemn,
anTek
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Ucnonbsyembie KPl pabotbl meanumnHCKoro
npeacraBmuTens

[aHHble 0 AuUHaMUKe
PO3HUYHbIX NPOAAXK HA
TeppuUTopumn
meanpeacrasurtens
(reomapkeTuHr)

[AaHHble 0 AuUHaMUKe

PO3HUUHBIX NPOAAXKaX B
anTeyHou cetu ‘
: l

OucTtpubbloTopcKan
OTYETHOCTb

UccnepgoBaHue [aHHble 0 AUHaMUKe
YyNOMUWHaHUI Bpayeii o PO3HUYHbIX NPOAAXKaX B
NPOMOAKTUBHOCTHU ropoge

BHYTpeHHAA OTYETHOCTb
CRM-cucrembl o
NPOMOAKTUBHOCTU
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Ucnonb3oBaHue aaHHbIX leomapKeTuHra Kak KPI
paboTbl mMeanUUHCKOro npeacTraBuUTena gaer
BO3MOXHOCTb:

e OueHmnBaTb paboTy SF N0 KOHEYHOMY pe3ynbTaTy
MPOMOLMOHHbIX YCUAUM — PO3HUYHbIM NPOAaXKam

* [epcoHndULMPOBATL OLUEHKY BKNAAA
MmeanpeactaBuTens B oOLWMM ycnex KomnaHum

e ObecneymTb NOCTPOEHME aAeKBaATHbIX N1AHOB
npoaax

e OueHunBaTb paboTy meanpeacTaBuUTeNa Kak
AMHAaMUKY 401N B KOHKYPEHTHOW cpeae
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YnpouieHne MHPopmaLMOHHbIX MOTOKOB — 3a10T
onepaTUBHOrO ynpasBaeHuUs

AHanuTunyeckasa nnartcgpopma
QlikView obecneunBaer :
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QlikView Dashboards
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